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TVA History on Energy Efficiency 

 

• TVA has offered energy efficiency programs for decades and 
renewable programs since 2000 

• In the past nine years, TVA has shown a greater dedication 
and focus on energy efficiency, demand response and 
renewables programs  

• This has resulted in: 

− Savings Avoided over 1,200 MW in Capacity Additions 

− Nine years of delivered resource for less than 2 cents per 
kWh  

− More than 2,600 GWhs of cumulative EE savings yielded 
over $112,000,000 avoided fuel, purchase power and 
O&M – benefiting all customers 
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EnergyRight
®
 Solutions for  

BUSINESS & INDUSTRY 

Business & 

Industry 

• Standard Incentive • Custom Incentive 

EnergyRight
®
 Solutions for Business & Industry helps businesses and 

industries save energy and money. Our Solutions support competiveness, 

economic development and environmental stewardship 
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Changing Dynamic and Forecasts 
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FY16 Budget 0.9% 

Weather-Normalized Actual 

(Includes Incremental TVA EE) 

Load Pressures 

• Technological advances 

• Evolving consumer behaviors 

• DER 

• Economic cycles 

• Industrial sector risks 

Load has flattened and is expected to slightly 

decline going forward 
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Dawn of Electrification 

  

Electrification offers 3 major benefits toward 

achieving TVA’s overarching mission: 

Electrification 
facilitates market 
share growth and 
decreases the 
incremental cost for 
each unit of electricity 
while optimizing the 
system load shape. 

Energy 

Electrification 
reduces the 
emissions footprint 
while contributing to 
goodwill and positive 
public relations for 
LPCs and TVA. 

Environment 

Electrification 
enables TVA to 
manage energy 
costs which keeps 
rates competitive 
and contributes to 
indirect local job 
growth. 

Economic 
Development E E E 



• Food Service 

– Fuel switching and Energy Star 

• Forklifts 

• Outdoor Lighting 

– Previously unlit areas 

– Permanently installed LED 

• Custom applications (UV Biocide) 

– Up $0.10/kWh added in 1st year 

• HVAC 

– Non-resistive heating for  
commercial projects 

– Residential dual fuel heat  
pumps and mini-splits 

 

EnergyRight® Solutions Electrification Offerings 

6 



Electrification HVAC Offerings 
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Electrification Food Service Offerings 
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Relationship Cycle 

TVA’s Customers are 
Local Power 

Companies (LPCs) 
and Directly Served 

Companies 

Preferred 
Partners  

Network (PPN) 

EnergyRight 
Solutions for 

Business/Industry 
(ERSB/I) 

LPCs take the lead in ownership and responsibility of the relationship.  

LPCs 

ERSB/I 

PPN 

End-Use Consumers 
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EnergyRight Solutions for 

Business & Industry Overview 
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• Online Application for both ERSB & ERSI 

• Better Communication through new third party 

• No pre-approval for HVAC (unless the project is custom) 

• Incentive minimums to reduce program administrative 

costs 

• Revised PPN Tools, Rules, and quality control 

 

 

Program Specifics 
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• All funding is reset each October 1st 

• Energy Efficiency – remaining FY17 funding 

 

 

 

 

 

 

 

 

• Electrification – No funding limit at present 

 
 

 

Program Funding 
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  How to Get Started? 
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How to Get Started? 
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How to Get Started? 
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• Set up User Account 

– Strong password will be assigned by email 

• Applicant  

– Tax ID, email address, Local Power Company account number, NAICS 

– Inform applicant on electronic signature process 

• Supporting documents to upload electronically 

– Lighting = Preferred Partners Energy Calculator (SUB0123) 

– Spec sheets 

– Design or calculation spreadsheets 

• Number of days needed to complete project after receiving the approval 

letter email. 

• Features – Invite a User, Dashboards, Informational Fact Sheets 
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Preparing to Apply  

       PPN can start an application 
End-use consumer must sign & submit 
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Project/Site Information 

• Sites have project 

minimum 

– Standard $500 

– Custom $1,000 

• Bundle Measures at 

the site = $500 

– HVAC standard 

measure $200 

– Lighting standard 

measure $300 

• Facility Type is verified 

by NAICS code 
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Partner Information 

• Enter PPN Number 

• Can enter more than 

one PPN 

• Copy of submitted 

application is sent to 

the applicant’s email 

address 



Measure – Standard Incentive 

• Equipment Fact Sheets available 

with standard incentive tables 

– HVAC 

– Food Service 

– Refrigeration 

– Miscellaneous 

• Submit prompts: Are you sure? 
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Incentive Details 
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Final Steps 

• Send signature code to 

applicant email 

address 

• Applicant receives 

email with link to: 

– Agree to Terms & 

Conditions 

– Enter signature 

code from email 

– Submit Application 

• Copy of submitted 

application is sent to 

the Program 

Operations Center and 

to the Applicant 



Dashboards 

• Dashboard 

– Application 

– Site 

– Measure 

• Resume/Review 

• Summary 

– Site 

– Measure 

– Edit 
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Invite Users 

Need help completing an 

application? Invite a User 

– Send a message 

or question from 

any application 

page 

– Email is sent with 

Link to 

appropriate page  

– No login needed 

to help if “invited” 
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Questions about Potential 

Projects? 
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• TVABusinessIncentive@tva.gov 
(866) 233-0450 

 

• Lockheed Martin  
 

• TVA 

– Shaun Harris, MTN C&I Program Manager 

• csharris@tva.gov 

 

Dedicated Resources  
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